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From the President
By Chris Richardson

The Most Adaptable Survive

Seasons change, summer is coming to an end, fall is upon us & the November elec-
tions are right around the corner. It has now been over 6 months since the begin-
ning of the Covid-19 pandemic, there are more & more cases everyday & there is 
no end in sight. However, business in automotive recycling is good. Most customers 
are looking for new ways to save a little money during these uncertain times. Buying 
used parts, rather than new is one-way people can save on purchases & repairs that 
are essential. But making sure everyone is safe s also a priority.

The one thing that is certain is that we all must adapt to new ways of doing business 
in order to not only survive, but also thrive in these final months of 2020. History 
has taught all of us that it is not the strongest that survives, but the most adaptable 
to change. I am impressed with our industry during this unprecedented time in his-
tory. Many yards have implemented social distancing guidelines, utilization /require-
ments of masks for staff/customers, at home/contactless delivery, as well as many 
other ways to make sure our customers & employees are safe. It would have been 
easy for businesses like ours to stay under the radar & not comply, but we haven’t. 
Salvage yards have risen to the challenge & prevailed. At least for the time being… 
but 2020 isn’t over yet. I would like to hear back regarding other safety precautions 
yards have made to keep staff & customers safe during Covid. If you find yourself 
with some downtime, shoot me an email.

Will these changes be permanent? Will this be a new era of masks, no more hand-
shakes, outdoor waiting areas, & permanent social distaining? I’m not sure, none of 
us are. All we can do is continue to push forward and adapt to the challenges we 
are faced with.

From the President
The Most Adaptable Survive  .  .  .  . Cover

MATR Board & Membership Listings   . 3

Missouri Legislative Update   .  .  .  .  .  .  .  . 4

Missouri Election Update  .  .  .  .  .  .  .  .  .  .  . 4

Converter Recycling: 
Five BIG Problems with Assay  .  .  .  .  .  .  . 6

Industry News .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 9
• Automotive Recyclers Association 

Shifts to All Virtual Annual 
Convention

MATR Membership Application  .  .  .  .  . 10



Inventory Buddy Shortens Your Time for Inventory Entry!
Paperless Inventory System with virtually no typing required. Inventory in 

the Palm of your Hand. The software works on a Windows GO or Surface 
tablet (you purchase separately).

NEW! Loose Parts Pictures & Parts Auditing – Manage your existing 
inventory by Location, Tag or Stock Number. Take pictures of your Existing 
Inventory and attach to the part or stock number (Powerlink).

NEW!  Inventory Buddy now checks RAS for Recalled Parts Automatically 
using the NSVRP Recall system (www.NSVRP.com – see tablet screen to 
the right).

Integrated Pictures – Take pictures on the tablet, transfer to Final Desktop 
Review and seamlessly transfer to Yard Management System. Offline/
Alternate Image Storage and Backup Options available also.

Integrated Data Sharing from Bid Buddy to Inventory Buddy – Your buying 
decisions, good parts selection, pricing and auction images transfer to 
Inventory Buddy when a purchased VIN is loaded on the inventory tablet.

Third Party Companies Integrated in Inventory Buddy
• IAA Data Service – Helps identify and select interchange (requires a 

IAA user and password)
• RAS Cores – Manage and sell cores within the worksheet on the 

tablet and the Final DesktopReview (requires a user and password)
• URG Cores – 60 day free trial for non URG Members. Have access to all 

the core companies nationwide. Included in your URG benefits.
• Comp Nine Total VIN Decoder – Actual manufacturer build sheets on 

domestic VINs. Use as a reference tool to select interchange (Subscription additional).

866-337-1177  •  www.buddyai.com  •  sales@buddyai.com

Hollander reseller monthly payment plan available. Monthly for $137.50 when contracted through Hollander or Powerlink.

Inventory Buddy

on a Windows Pro Tablet

Tablets start at $300 & up.

60-Day
Money Back
Guarantee!

Bid Buddy
 NEW! Triple Score helps customize your buying with 3 QCI Buyer Profiles labeled red, white, and blue. Now you can have three 

strategies to your buying and all displayed within the vehicle evaluation. Late model for mechanical parts and older models 
for body parts.

 NEW! NSVRP Icon is either a green ladybug meaning there are no recalls on this VIN or a red ladybug meaning there are 
recalled parts. Be safe and don’t bid on or sell recalled parts.

 NEW! Bid Buddy now shows you Global Reruns and shows every instance this VIN has been at auction. This Mercedes was at 
auctions 7 times and sold 3 times from all 3 major auction houses. Bid Buddy retains the images from each auction run so you 
can see any changes in condition.            

 NEW! Auction images are integrated in Bid Buddy in the Bid Screen. Just hover over a part type and the images appear for 
quicker and easier damage selection.

 Evaluates auction website inventory in seconds. Lists the vehicles by the highest degree of need so they will turn faster and 
avoid the duds.

Bid Buddy $1,800 Annually
Hollander reseller monthly payment plan available. Monthly for $165 when contracted through Hollander or Powerlink.

All inclusive Support, Installation, Training, IC Updates and Software Upgrades

Inventory Buddy

Inventory Buddy $1,500 Annually



Alter Metal Recycling
Council Bluffs, IA 

712-328-2601

Car-Part.com
Fort Wright, KY
859-344-1925

Grant Iron & Motors 
314-421-5585

Grossman Iron & Steel
St. Louis, MO
314-231-9423

Interstate Metal Processing
Jonesburg, MO
636-256-7400

Marty Satz, 
Midwest Insurance Consultants LLC

St. Louis, MO
800-449-1151

Springfield Iron & Metal
Springfield, MO
417-869-7272

MATR’s 2019-2020 Officers 
and Board Members

Officers
President
Chris Richardson

Rich Industries, Inc.
Kansas City, MO 
chris@rich-industries.com

Vice-President
Mark Baumgarten

Mack’s Auto Parts
St. Louis, MO 
sales@macksautoparts.com

Secretary
Rhonda Fanning 

43 Auto Recycling
Joplin, MO 
Rhonda@43auto.com

Treasurer
Jason Tourville

Hwy 160 Import Salvage
Nixa, MO 
jason@160auto.com 

Ex-Officio
Eben Shantz 

Modern Imports
St. Louis, MO
eben@modernimports.com

Board Members

Out-State (6)
Ruth Ann Mott (2020)

Mott Auto Inc.
Lebanon, MO
ramott1@hotmail.com

Dennis Roberts, Jr (2022)
County Line Auto Parts
Kingsville, MO 
dennis@countylineautoparts.com 

Curt Saxbury (2022)
St. James Auto & Truck Parts, LLC
St. James, MO
curt@stjamesautoparts.com

J.C. Shoemyer (2021)
J.C. Auto & Truck Parts
Monroe City, MO 
jshoemyer@jcautoparts.com

John Whitener (2021)
Auto Parts Company
Moscow Mills, MO
apc.moscowmills@centurytel.net

Dean Yancey (2022)
Yancey Auto Sales
Perry, MO
dean@yanceyauto.com

St. Louis (2)
Brent Baumgarten (2020)

Countryside Auto & Truck Parts
Wright City, MO
brent@countrysideautoparts.com 

Kansas City (2)
Ryan McDill (2021)

All Star Auto Parts
Kansas City, MO
rjmgd9@hotmail.com

Joe Richardson (2020)
RICH INDUSTRIES
Kansas City, MO
joe@rich-industries.com

At-Large Members (2)
Brad Schwartz (2020)

Liberty Auto Salvage
St. Louis, MO
autotheatrics@aol.com

Mitch Sorrels (2022)
Sorrels Auto and Truck Parts
Columbia, MO
mitchell@sorrelsautoandtruck.com

Associate Members (2)
Marty Satz (2021)

Midwest Insurance Consultants LLC
St. Louis, MO 63132
marty@midwestici.com

Drew Van Devender (2021)
Car-Part.com
Florence, AL 35630
drew@car-part.com

Executive Director
Randy J. Scherr

101 East High Street, Ste. 200
P.O. Box 1072
Jefferson City, MO 65102
(573) 636-2822
(573) 636-9749 fax
rjscherr@swllc.us.com

Newsletter content and association membership inquiries should be directed to:
Randy J. Scherr, MATR Executive Director

Email: rjscherr@swllc.us.com

74 Auto
573-472-2400

A-1 Auto Recyclers
573-442-4343

Al’s Auto Salvage & Sales
314-382-6112

All Star Auto Parts
816-921-9999

Archway Auto Salvage & Sales, Inc.
636-671-1120

B & W Truck Repair, Inc.
573-393-2357

Busy Bee Auto Salvage & Sales Inc.
816-331-2156

Countryside Auto & Truck Parts 
636-928-6792

County Line Auto Parts
816-697-3535

Davis Auto Wrecking & Sales LLC
816-229-3432

Delta Auto Parts & Salvage, Inc.
573-379-5438

Fierge Auto Sales
800-252-9025

Forty Three Auto Recycling
417-781-7904

Highway 160 Import Salvage, Inc.
417-725-2643

Hillsdale Auto Parts
314-385-9950

J.C. Auto & Truck Parts
573-735-4800

Jack’s Auto Salvage
636-947-6005

Johannes Auto Sales, Inc.
573-243-3506

Liberty Auto Salvage 
314-531-4141

LKQ Corporation
954-492-9092

Mack’s Auto Parts, Inc.
314-638-5422

Meadows I-44 Truck & Auto 
417-491-4934

Midway Auto Parts, Inc.
816-241-0500

Modern Imports, Inc.
314-638-6040
Mott Auto

417-532-3914
Nuelle’s 4x4 Salvage

660-584-7989
Pick n Pull Auto Dismantlers 

Kansas City 
816-231-1618

Pick n Pull Auto Dismantlers 
St. Louis 

916-681-3463
Premier Auto Rebuilders & Truck 

Salvage
417-532-5555
Rascal Flats

660-388-6389
Rich Industries 
816-861-3200

Rogers Wrecking & Salvage
417-532-7460

Sorrels Auto & Truck Parts
573-445-4451

St. James Auto & Truck Parts, LLC
800-264-3294
Trump Trucks
877-238-7409

Vander Haag’s, Inc.
712-262-7000

Yancey Auto Sales & Parts
573-565-3508

MATR Regular Members

MATR Associate Members

Find information on membership 
including the membership application at 

www.matronline.com/associate.html
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Missouri Auto & 
Truck Recyclers 

News

Missouri Auto & Truck Recyclers News 
is an R.J. McClellan, Inc. Publication. 

All rights Reserved. 

The Missouri Auto & Truck Recyclers News is 
published six times per year for the Missouri 
Auto & Truck Recyclers Association. None of 
the material in this publication necessarily 
reflects the opinion of MATR, its officers, 
directors, staff, members or its Publisher. 

Statements of fact and opinion are the 
responsibility of the author alone.  Articles 
and letters suitable for publication will be 

published in the next scheduled newsletter 
as space permits.  Articles may be edited for 
length. Articles that are advertising in nature 

may be labled as such.

Throughout this issue, trademarked names 
are used. Rather than place a trademark 

symbol in every occurrence of a trademarked 
name, we state we are using the names only 
in an editorial fashion, and to the benefit of 
the trademark owner, with no intention of 

infringement of the trademark. The mention 
of trade names, commercial products, or 

techniques does not constitute endorsement 
or recommendation for use.

Publisher
For information on advertising, 

please contact R .J . McClellan, Inc .:

R. J. McClellan, Inc.
877-525-4589
651-323-4199

PO Box 25615
Woodbury, MN 55125

r j m c a r t @ r j m c . c o m

Ron McClellan, Advertising 

Sheila Cain, Layout & Design

Missouri’s Primary election was held on 
August 4 and the General Election will 
be on November 3. 

Statewide/
Congressional/Federal 
primary results

There were no US Senate or Federal 
Primary Races in Missouri this Year

All incumbent Members of Congress 
won their Primaries except 20 Year 
Congressman Lacy Clay (CD1) from 
St. Louis who lost to Cori Bush. The 
only perceived serious challenge in 
November will be in the 2nd CD (St. 
Louis County) against Congresswoman 
Ann Wagner. State Senator Jill Schupp 
won the Democratic primary and will 
face Wagner in the General.  

State races of 
significance

All statewide elected officials won their 
primaries –Governor, Lt. Governor, 
Secretary of State, Attorney General 
and State Treasurer by significant mar-
gins.  State Auditor Nicole Galloway 
(only statewide not up this year) won 
the Democratic Primary for Governor 
to face off against Governor Parson in 
the General. 

Initiatives and 
Referendums 

The only statewide initiative on the 
Primary ballot was Constitutional 
Amendment #2 -Medicaid Expansion. 
It passed 53.25-46.75%

On the November Ballot will be Con-
stitutional Amendment #3 which will 
attempt to undo the Clean Missouri 
Initiative that was passed by the voters 
in 2018. 

Missouri State Senate 
Races 

Seventeen of the 34 State Senate seats 
are up in 2020. Eleven of the 17 are 
open seats, and all had contested pri-
maries. Five of those seats found mod-
erates and far right republicans squar-
ing off against each other.   Republican 
winners in the heavily republican open 
districts were: Senate 3- Elaine Gannon, 
Senate 25- Jason Bean, Senate 27-Holly 
Rehder, Senate 29-Mike Moon, Senate 
31-Rick Brattin, Senate 33-Karla Esling-
er.  The 27th and the 33rd were both 
decided by less than 150 each. Demo-
cratic winners in the heavily democratic 
districts were: Senate 5-Steve Roberts, 
Senate 7 (KC)- Greg Razer, Senate 
9 (KC)-Barbara Washington, Senate 
13-Angela Mosley.  With the election of 
Moon and Brattin, the Senate Conser-
vative Caucus (a faction of the Senate 
Republican Caucus) may potentially 

Missouri Election Update

By Randy J. Scherr
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Over 35 Acres of Late Model SalvageOver 35 Acres of Late Model Salvage
Foreign & DomesticForeign & Domestic

Remanufactured Engines and TransmissionsRemanufactured Engines and Transmissions
Aftermarket Sheet Metal, Cooling & LightingAftermarket Sheet Metal, Cooling & Lighting

www.jcautoparts.comwww.jcautoparts.com

901 County Line Rd • Monroe City, MO 63456901 County Line Rd • Monroe City, MO 63456

800-678-4900800-678-4900

Since 1960Since 1960

The Missouri Legislature just conclud-
ed on September 16 an “Extra Session” 
called by the Governor in late July to 
consider legislation relating to “violent 
crimes”. 

Although the Session was called to deal 
with 6 different crime related issues, 
the Senate and House adjourned the 
Governor’s Extra Session without fin-
ishing work on several portions of the 
Governor’s call.  

The pieces that did pass were the cre-
ation Witness Protection Fund and the 
St. Louis Police Residency changes.   
The legislature is restricted to consider-
ing only issues that the Governor puts 
in his “Extra Session Call”

There is a lot of speculation about the 
message or reasoning behind the lack 
of movement on several bills in the 
Governors package.  But it was fairly 
clear that no one in the General As-
sembly was particularly excited in being 
called back into an Extra Session in an 
Election Year.  

The 2021 Regular Session will begin on 
January 6. 

Missouri Legislative Update

By Randy J. Scherr

have two new members. There are 3 
senate seats that appear to be in play 
November. The 1st Senate District in 
south St. Louis County currently held 
by a Democrat, the 15th Senate District 
in southwest St. Louis County held by a 
Republican (and a member of the Con-
servative Caucus running for reelec-
tion) and the 19th in Boone County 
currently held by a republican.  One 
State Senator (Rizzo) in Kansas City is 
running unopposed in the general elec-
tions.  

Missouri State House 
Races

All incumbent House members run-
ning for reelection won their primary 
except Chris Carter (D-76) in St. Louis.  
Forty-six incumbent Representatives 
are running unopposed in the primary 
and general. There will be a minimum 
of 47 new freshmen in House of Repre-
sentatives the 2021 General Assembly 
which will begin on January 6, 2021.

A real friend is 
one who walks in 
when the rest of 
the world walks 

out.
Walter Winchell
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You finally made the switch from selling your converters by 
the piece to selling them on assay. And you have found, like 
most of us have, that it is totally worth it. Your average cat 
sale is up 5-45% depending on how you were being treated 
by your buyer. 

Now you are in the real game, refining. Your selling your 
converters based on the actual value of the three metals 
contained inside your converters. It is exciting. You are hedg-
ing and selling metal into the market. Sure, you may have 
to wait a little longer for your money, but with an early pay-
ment and the balance in 30 - 45 days, you are ahead of the 
game with more money bottom line. You may even decide 
to hold metal on account like a brokerage account and de-
lay a taxable sale or use the account as a savings for future 
planned expenditures. 

So, with assay, what could possibly go wrong when you are 
selling on science and getting paid on actual metal markets?

For nearly 30 years we have been processing scrap catalytic 
converters for refining at United Catalyst Corporation, let 
me explain what can and does go wrong. And, more impor-
tantly, how you can fix it.   

Count and Weights: How many 
units or pounds lost is acceptable? 

In converter processing, everything begins and ends with 
weights and counts. The weight of your entire lot, converters, 
pallets, shrink wrap, and all. We begin with the end in mind. 
BOL weights must match. Unit counts must match what you 
sent in. We are a disassembly facility which means your load 
comes in and we destroy it. We completely take it apart. Our 
goal is to tell you exactly how many converters you sent in and 
the average value of each unit. So, at our plant we balance all 

weights in and out of processing to one half of one percent 
(0.5%). That is our internal tolerance. And we do not mind tell-
ing you. Since we are becoming ISO certified, all our workflow 
aligns to this measure and all nonconformities must be investi-
gated and resolved before refining. Is this happening where you 
are processing converters? 

Dust: If you are missing weight your 
missing money.

If you are missing weight your missing money. But if you are 
missing dust, you are missing significantly more money. It is the 
coating of the ceramic or metallic substrate that contains the 
precious metals. So, the dust has the highest concentration of 
the platinum group metals or PGMs. The dust may be 1-3% of 
the weight of the load while being 10-20% of the value. There-
fore, we suggest you let us de-can for you.  After the count 
being right, the de-canning system is paramount to getting paid 
the correct amount. At our plant, every shear has its own, very 
high-end, dust collector. Your dust is weighed and added back 
to your broken honeycomb or catalyst before being milled and 
sampled. We do not have one dust collector going to multiple 
shears which would break the chain of custody and leave ques-
tions as to where your dust is and who keeps it. Is this true of 
where you are processing converters? 

Sampling: In-house XRF, a guide, 
not a basis for final payment.

Did you know that when you sell on assay and refining 
terms that you are settling on the results of a sample of your 
load? It is true. After de-canning the converters, the catalyst 
must be milled into a powder and a representative sample 
must be taken to be tested. That sample is only 5-10% of 
your material so it had better represent all your converters. 
Sampling is science in and of itself. Every particle in your 

Converter Recycling: 
Five BIG Problems with Assay

By Becky Berube
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load must have an equal chance of being sampled and that 
means it must be blended properly and for enough time be-
fore it comes through the sampler and goes into the sample 
preparation lab. There the primary sample becomes smaller 
and finer and must be blended or homogenized again, and 
the moisture must be determined, before it is analyzed. This 
is just for the first analysis or XRF and it is only plus or minus 
10% accurate. We do not pay you based on XRF. We have 
this lab and get this reading for quality control. So, we know 
how many ounces to expect within reason and can make 
an early payment determination. Do you know if you are 
getting paid on XRF? 

Assaying: There is no short cut to 
getting paid accurately.

A properly collected sample that is representative of all your 
converters in your load then goes through two more advanced 

scientific processes called pyro- and hydro- metallurgy or fire 
assay with chemical dissolution and an atomic absorption (AA) 
with an Inductively coupled plasma mass spectrometry(ICP-
MS). Your sample is split 8 ways (some of these are held in 
reserve) and is tested this way by more than one chemist at 
different times. The results of multiple assays are sent to the lab 
manager and he or she removes the outliers and reports the 
median or mean as the official assay for settlement purposes. 
Now your processor may have fire assay and an ICP lab in-
house and pay you quickly based on the assay result they get; 
however, this is not the same as being paid on the assay result 
from the refiner or a third party independent lab. If I pay you 
based solely on the assay result that I get without a witness or a 
third-party verification, there is no control. I am also not paying 
you on the same assay that I, the processor, am getting paid 
on. Processing and refining take time. There are no short cuts 
to getting paid accurately. Are you getting paid on assay very 
quickly from your processor’s in-house lab? 
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Metal Prices: Do you understand the 
spread between spot price and the 
discounted metal price?

Finally, another area that can be a problem with selling on 
assay is metal prices. First, let me say that this is a problem 
for all of us in the business of selling metal. It is an opaque 
market which means it is hard to clearly see the price. Until 
a full block chain solution eliminates trade desk quotes, the 
problem will exist. Your metal does not come out of refining 
for about 100 days. This means to lock in a price for you we 
must sell metal forward on a futures contract. Since you are 
recycling scrap catalytic converters that means we are selling 
a product called sponge to coat new catalyst and make in-
dustrial products. We are not selling bars, ingot, or bullion to 
the investment market. So, there is a discount on the metal 
price. There is a discount and a lease rate. Both come off the 
spot or physical price you see published online. Both can 

be calculated, but they are not readily disclosed to us. This 
can be confusing when you get a metal price that is differ-
ent than the price you see online. This can also be an area 
of ambiguity. The question is can and will your processor 
explain the spread to you? 

Selling converters on assay is the way to go. In my mind, it 
is the only way to ensure that you get paid the most from 
your converters with a process you can trust. I believe this 
so much that it is my company’s brand promise to you. But 
notice the word trust. You still must trust that I, or any pro-
cessor, is doing what they say they are doing, and following 
the rules of assay. It is for this reason that I write these ar-
ticles. I want you to sell on assay. In truth, I want you to sell 
to United Catalyst Corporation. But more than anything, I 
want you to get the most and avoid being cheated. You buy 
the car. You own the converter. The lion’s share of its value 
is yours. 
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If you have questions about this article 
or any issue pertaining to catalytic con-
verter recycling, I or any member of 
my team at United Catalyst are here to 
help you. Recycling converters on assay 
is a journey. We hope you will rely on 
us at United Catalyst as your guide.

For daily news and pricing subscribe 
to the United Catalyst Corporation 
60-Second Morning Report, email us at 
sales@unitedcatalystcorporation.com 
or call us at 864-834-2003. 

Becky Berube serves the recycling com-
munity as President of United Catalyst 
Corporation, Member of the Automo-
tive Recycling Association’s Educational 
Programming Committee, and is Presi-
dent of the International Precious Metals 
Institute. 

The Automotive Recyclers Associa-
tion (ARA) announced today that the 
upcoming 77th Annual Convention & 
Exposition will be a 100 percent virtual 
event.  Originally scheduled to take 
place in person at the Peppermill Resort 
& Cason in Reno, Nevada, Association 
leaders decided last week to transition 

Automotive 
Recyclers 
Association Shifts 
to All Virtual Annual 
Convention

into an all virtual event due to ongoing 
concerns around the COVID-19 pan-
demic.

“Ultimately, the health and safety of 
the membership and staff is our top 
priority,” said ARA Executive Director, 
Sandy Blalock.  “After many discus-
sions, serious consideration, and with 
the safety of all attendees at the fore-
front, we have decided to re-direct all 
of our efforts into transitioning the 77th 
Annual ARA Convention and Exposi-
tion into a virtual conference.  We were 
hopeful that this year’s Convention 
could remain a live event, but the cur-
rent state-of-affairs simply presents too 
much uncertainty and risk at this time.”

The dates of the Annual Convention 
will remain unchanged and ARA is in 
the process of adapting the full sched-
ule of educational programming, Expo-

sition hours and networking events into 
a program that will showcase automo-
tive recycling at its best.

“For 76 years, the ARA Annual Con-
vention and Exposition has been the 
gathering place for the professional 
automotive recycling industry and an 
incredible place to network, learn and 
conduct business,” said ARA President, 
Scott Robertson. “ARA is the voice of 
the professional automotive recycling 
industry and it is our duty to provide 
information, education and opportuni-
ty to automotive recyclers from around 
the world – even in the midst of a glob-
al pandemic. Yes, it will look different, 
but it will still be the extraordinary ex-
perience that our attendees have come 
to expect year after year.”

Industry News



Date of Application: ________________________________  New Member  r  Renewal  r

Company Name: __________________________________________________________________________________________

Mailing Address: __________________________________________________________________________________________

City: ________________________________________ State: ___________________________ Zip: ________________________

Business Phone: _________________________________________Fax: _____________________________________________

County: _________________________________________________________________________________________________

Owner/Key Contact Name:  ________________________________________________________________________________

Owner/Key Contact E-Mail:_________________________________________________________________________________

Please check one: r  Regular Member $400.00 r Associate Member $275.00
 Additional Locations are charged $200.00 annually

CHECKS SHOULD BE PAYABLE TO MATR

Active/Regular Membership:  1) Applicant must be any individual, corporation, firm, partnership, incorporated or 
unincorporated association or any other legal or commercial entity with ownership interest in an automobile and truck recycling 
business operated within the State of Missouri,  2) holds a valid Missouri salvage dealers license, and  3) derives a substantial 
portion of the income from the dismantling, sale and/or exchange of used automobile and truck parts provided, however, that a 
person, who does not possess an ownership interest in an automobile and truck recycling business operated within the State of 
Missouri but who is engaged as the full-time manager of such a business and would otherwise qualify for membership, with the 
written consent of the owner thereof not be denied membership. 

Associate Membership:  Any entity or person not meeting the eligibility 
requirements for active membership as herein above provided shall upon the 
approval of the Membership Committee be eligible to become an Associate 
Member of the Association.

MISSOURI AUTO & TRUCK RECYCLER
MEMBERSHIP APPLICATION

Benefits of Membership

All Missouri recyclers are encouraged to join MATR and 
make a difference by getting involved.  

Support your state association and reap the benefits!

Please Return to: 
P.O. Box 1072

Jefferson City, Missouri 65102-1072
(573) 636-2822

Fax: (573) 636-9749
www.matronline.com

• MATR retains legislative services in Jefferson City to monitor proposed new laws, changes in current laws and proposed Rule 
changes all to protect the business interest of our members.

• MATR publishes a newsletter 6 times a year at no charge with the latest information on business tips, and other subjects 
ranging from insurance, updates on new products and services and more.

• MATR maintains a web site at www.matronline.com featuring information about the industry for consumers, A part search, 
newsletter archive, and an on-line membership roster with direct links to member web sites (if available).

• MATR produces an annual convention & trade show featuring exhibitors showing off their latest products and services.    
This is a great networking opportunity to share and learn from other recyclers.  See what works and what doesn’t.

• MATR maintains a relationship with the Sterling Group to provide credit card processing at a reduced rate for members.

• MATR maintains an office reachable 24 hours a day, 7 days a week by phone or fax.



REBUILDERS AUTOMOTIVE SUPPLY

www.coresupply.com  •  1-877-829-1553

#yankthatbag

be a
LIFESAVER

AIRBAG
RECALL

COMPREHENSIVE CONVERTER RECYCLING PROGRAMS

For All Your 
Core Needs
• RASBid
• CorePro
• URG

• CoreConnect
• CorePro Mobile
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